LIAM WRIGHT

Mobile: 07450 436 491
Email: Liamwright86@live.co.uk

Personal Profile:
I am an energetic and commercially minded Financial Advisor and Sales professional with a proven track record of building long‑term client relationships, driving new business, and delivering high‑value outcomes across both financial services and enterprise sectors. With experience spanning tailored financial planning, strategic account management, and leadership of high‑performing sales teams, I bring a consultative approach, strong stakeholder engagement skills, and a deep understanding of digital and technology‑led solutions. I’m known for clear communication, value‑driven proposition design, and consistently exceeding targets while supporting clients through complex decisions with integrity and exceptional service.

Professional Experience

Financial Advisor – Twelve Wealth Management – August 2023 - Present
A proactive and client‑focused Financial Advisor with strong commercial instincts and a proven ability to build trusted, long‑term relationships. Skilled in guiding clients through complex financial decisions, developing tailored investment strategies, and delivering advice that supports both short‑ and long‑term financial goals. Known for a consultative approach, clear communication, and a commitment to exceptional client service.

· Provide tailored financial advice across investments, pensions, protection, and long‑term planning.
· Build and manage a portfolio of clients, ensuring ongoing reviews and suitability assessments
· Develop personalised financial strategies aligned to client goals, risk appetite and market conditions
· Maintain full compliance with FCA regulations and internal governance standards
· Support business development through referrals, networking and relationship building




Global Knowledge (GK) – Enterprise Account Manager – February 2020 – June 2023

My direct business role is to drive sales and manage the Professional Services Sector working with system integrators in the UK and across EMEA. I specialise in originating and close down opportunities within these strategic accounts - selling to their digital transformation needs. Part of this is to align the right solutions and products to ensure that GK is the trusted partner and advisor. I have consistently met and exceeded my revenue and growth targets.

Over the last 18 months I have built deep relationships with C-Suite level executives in some of the UK’s largest enterprise organisations including: Accenture, Bain & Company, Calyx, Capgemini, Deloitte, Ernst & Young, IBM & PwC.

Notable role achievements:

· 2020 - Achieved 133% increase in revenue from IBM
· 2020 - Delivered an EMEA wide Cyber security training program for Accenture, bringing revenues of £165,000 which is up 150% on previous year
· Have won Accenture Cyber Program again to deliver £480,000 in first 6 months of 2022
· 2020 - Capgemini Account achieved additional revenue growth of 263% from 2019
· 2021 - Awarded the Deloitte account and commenced with an initial 45,000k spend in H1
· Deloitte have awarded me £90,000 Azure Learning program for 2022
· 2021 - H1 achieved 100% of 500k Target, H2 - achieved 103% of 600k target in last 6 months and achieved 110% of target for full fiscal
· 2021 - Contribution of £665,000 from the AWS partner ecosystem, (this made up 50% of the entire Global Knowledge AWS yearly target.







Emreco International Limited: Sales Director - January 2016 – February 2020

· Sales Director managing a sales team of 7 area Sales Executives across the UK reporting into the CEO and Head of Design.
· Responsible for marketing & sales budgets upwards of £200,000 a year across multi-sale platforms including; Ecommerce, Mail Order, Factory Sales & Wholesale.
· Built the sales team from three to seven, responsible for all recruitment to ensure the correct sales skills were brought into the team to build capability.
· Built the Full 360-degree business view and managed the company sales operations with over 350 independent stockists.
· Worldwide travel to China/Pakistan/France to cultivate new business relationships and maintain those already established with the objective of sales growth
· Set targets and maintained KPI’s and strategy for the sales team – Inspired leadership to achieve the best from the team. Managed the pipeline and forecast.
· Implemented the companies pricing strategies at both a wholesale and retail level, led negotiations with suppliers in order to meet company pricing requirements.
· Ran training programmes with the sales team on new products and how best we can get to new customers.
· Managed, organised & attended Sales Events & Trade Shows in various UK and international locations.
· Full responsibility for the in-house accounts, managing stakeholder engagement & expectations 
· Led and managed the successful collaboration with an external marketing company to better understand our consumer requirements. This resulted in organising the digital marketing process to work with a third-party SEO and Google Ad Words provider to boost our online presence and drive traffic to the Ecommerce website. 
· Led the Ecommerce transformation to new Magento platform, including working with external and internal resources on a deadline driven project.
· Led the selection & implementation process for a new CRM, SRM & SCM system. Attended exhibitions to source potential providers, outlined our company requirements through meetings and selected who to work with based on our specific needs.
· Negotiated a new courier service for the business to improve customer service
· Implemented disciplinary procedures as per the company handbook requirements.
.
Emreco International Limited: Area Sales Executive – November 2014 – January 2016

Montash: SAP Consultant – Contract Recruitment - November 2013 - November 2014

Montash: SAP Associate – July 2013 – November 2013

Universe Technology: SAP Associate - January 2013 – July 2013

Travelling – January 2012 – December 2012
· Completed 14,000 foot skydive
· Scuba Diving at Great Barrier Reef & Navy Pier

RDC Trading: Warehouse Operative - January 2009 – January 2012

SpicerHaart Head Office: Call Centre Operative – 2006 – 2009

Education

CII Level 4 Diploma in Regulated Financial Planning – Chartered Insurance Institute 


Personal Life

· Keen Sportsman with interests in Football & Mountain Biking as well as a regular gym user.
· Travelling: I have travelled around Australia for a year and around California for 3 months
